Rewarding Relationships
Begin with Understanding

We Understand...

..the Value of a Long-Term Perspective,

..the Importance of Communication.

..the Emotional Aspect of Buying a Home,

..the Worth of a Good Reputation,
..the Merit of Hard Work.
««.the Teamwork That's Key to Success.

... How Much Your Clients'
Satisfaction Means to You.

They’re Our Clients, Too.

THE
ARBORN-BUCKING
GROUP

(847) 881-2560
dbghomes.com Q

o ™
PRESENTING THE 2007/08 REALTOR® RECOGNITION PROGRAM
ln;n::q- Ll-'l'-ll: ht E|n:¢d Sale® Platinum Level: 4th Cloted Sale
« £100 Letzuce Entercain You Gift Card = 3400 Letruce Entertam You Gift Card
* Elegant Waterford™ Pen * 4 Tickets to a Chicago TheatricalSporting Event
= |-Year Subscription vo “Success™ Magazine * Phioto Ad in Local Fionser Press/Liberty Suburban Paper
= Caortificate of Appreciation
Silver Level Ind Closed Sale Diamond Leveh S5th Closed Sale
* 3200 Lettuce Entertain You Gift Card * 3500 Lettuce Entartain You Gift Card
= I Tickets to a Chicago TheatricalSporting Event * Spa Package at Elizabeth Adams Spa. in Chicago
= 1-Year Subscripthon to Conda Mast Travel Magazine + 1 Mights (Frif5ac) at Four Seasons Hotel, in Chicage
= WP List for Select D-B Feaktor Events ¢ Full-Page Ad in Chicago Agent Magazine
Gold Level: 3rd Closed Sale
= $300 Letcucs Entertain You Gt Card *Sales must be contracted and closed
* Lowis Glunz™ Wine Selection (valued at $300) betwean Jan. |, 2007 and Dec. 31, 2008,
* Plaque in Recognition of Achlevemant
b A

Buckingham Pointe—Des Plaines
I ownhomes

Belden Place—Mundelein
| ownhomes

Buckingham Orchard-Lombard
Townhomes




